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Market Share Trends

FY09 FY10 FY11

We Gain Additional Market Share in 
FY11
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Funnel Pipeline
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Social Networking





Marketing excellence = 4 competencies
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needs

Ensure 
customers 

buy what 
WE develop

Ensure WE 

develop

what the 
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and want what 
WE develop

Strategic 

Marketing

Product 

Development

Content Commercial 

Transaction

•Market Strategy

•Product Strategy

•Service Strategy

•Market Roadmap

•Product Roadmap

•Service Roadmap

•Market Marcomm

•Product Marcomm

•Service Marcomm

•Market Execution

•Product Execution

•Service Execution

Product = Market and/or 

Product and/or Service 

and/or combination

Driven by Customers

Identify, Size, Prioritize 

opportunity and know 

how to serve market
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MARKETING EXCELLENCE
= 4 COMPETENCIES

Strategic
Marketing

Product
Development Content

Commercial
Transaction

Driven By Customers

Ensure we 
understand 
what the 
customers 
need

Ensure we 
develop
what the 
customers 
need

Ensure 
customers 
understand 
their needs 
and want 
what we 
develop

Ensure 
customers 
buy what 
we develop

Market Strategy

 Product Strategy

 Service Strategy

Market Roadmap

 Product Roadmap

 Service Roadmap

Market Marcomm

 Product Marcomm

 Service Marcomm

Market Execution

 Product Execution

 Service Execution



Widespread Impact
In the United States, AUB affects more 
than 40 of every 100 women between 
the ages of 35 and 55



Widespread Impact

In the 
United States, 
AUB affects 

more than 40 
of every 100 

women between 
the ages of 35 

and 55



Sales Funnel Pipeline



Sales Funnel Pipeline

34,646,630.91     39%

26,445,153.43    30%

4,931,754.55   6%

12,273,856.56 14%

4,699,994.75      5%

5,014,492   6%
1,098,00.00  1%

Sum of Estimated Annual 
Revenue (converted) in USD

25%
Fact Finding

50%
Proposal/Price Quote

75%  Agreed Budget/Time

10%  First Appointment

90%  Verbal Agreement

On Hold By Customer
On Hold By Brady



Key Attributes

• Premium partnership

• Know and valued, brining trust

• Increased revenue opportunities
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